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From the President

Since my last From the President, prior to
the CECE Congress, our industry has
been subjected to one of the largest
downturns in demand of construction
equipment caused by the worldwide credit
crunch.  All of our companies have been
affected dramatically with the collapse of
building and construction projects.  The
CEA, together with CECE, are working
closely together with government in
developing an action programme to help
protect the interests of our sector.  The
CEA needs to remain positive and
inventive in supporting our members at
this time and I can assure you, all of the
Management Council are proactive in
their actions at this time.  I would also like
to invite any non member companies to
join the CEA to add weight to our voice in
lobbying government at such a difficult
time for our sector.

Positive action
You will find in this issue of Newsline
several reports of positive actions we
have achieved for our membership, which
once again emphasises the huge amount
of work that goes on within the CEA.

Committee for European
Construction Equipment
The CECE Congress, hosted by the CEA
in York, drew an attendance of nearly 250
industry leaders, experts and guests.  A
lot of networking was done by the
delegates from all over the world, both at
Congress and during the superb evening
functions.  We have received very positive
comments from CECE regarding the
excellent organisation by the CEA team.

CESAR
The plant registration scheme continues
to grow, albeit at a reduced rate, with
registrations getting up to 20,000 by year-
end.  We have had lots of good press on
the CESAR project and continue to look
for other areas of expansion of this
scheme into other sectors of the market.

Management Council
We have continued with our regular well-
attended meetings during 2008, the most
recent meeting having been held in York
prior to the CECE Congress.  Two
Management Council members have
tendered their resignations from Council -
and I would like to thank both Ken
Bainbridge of JCB Sales Ltd and Alan
Williams of Volvo Construction Equipment
Ltd for their input to the CEA during my
Presidency.  I am pleased that two new
members will join us on the Management
Council, Yvette Henshall-Bell, UK Sales
Director of JCB, and Val Ledden,
Managing Director of Volvo UK.  The
above have been seconded on
Management Council prior to the
democratic vote, which will take place at
the AGM.  I am delighted that such high
profile people from our industry are
joining the Management Council, which
further indicates the importance that both
OEMs and suppliers place in the CEA as
a voice of our industry.

We look forward to a challenging 2009
and I wish you all a happy Christmas and
a break to recharge your batteries for the
challenges ahead.

Editor: Kim Fitzpatrick - kim@admin.co.uk Page 3

CEA Management Council

President:
Colin Wakeham
Bell Equipment UK Ltd

1st Vice President:
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Keith Dolbear
TriMark Europe Ltd

Val Ledden
Volvo Construction Equipment Ltd

Dr Tim Leverton, co-opted member
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Although care has been taken in preparing the
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Newsline is printed by: ABC Printers
Contact: Alan Jones
Tel: +44 (0)20 8766 0240
E-mail: abcprinters@btconnect.com
www.abc-print.com Colin Wakeham CEA President

Ken Bainbridge, latterly Director of
Change at JCB, has recently retired from
the company after over three decades of
service.  Ken has also stepped down from
the Management Council of the CEA after
six years on the Board.  He was also the
Chair of our CESAR Approvals
Committee - and provided strong
leadership in championing the plant
registration scheme.  His replacement on
the Management Council is Yvette
Henshall-Bell (UK Sales Director of JCB).
The Management Council has also lost

CEA Management Council changes
the services of Alan Williams of Volvo
Construction Equipment Ltd, due to
changes in his job responsibilities.  Alan
was a strong supporter of the CEA, in
particular our technical services.  He is
succeeded by Val Ledden, the new
Managing Director of Volvo Construction
Equipment Ltd.  The President and
Secretariat of the Association record their
sincere thanks to our retiring directors -
and offer a warm welcome to our new
Board colleagues.
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1. Subscriptions freeze
The Management Council of the CEA
has approved a freeze in CEA
membership subscription scales for
2009.  As subscriptions are based on
average turnover over the last three
years - member companies that can
supply up to date turnover information
affected by the downturn will pay a
lower subscription than this year.  We
estimate that four out of five members
can benefit from this policy.  Watch for
your turnover information request from
the CEA office in the next few weeks,
it could save you money.

2. Bounce Back initiative wins
support
The CEA has agreed with UKTI that
they will sponsor a special Bounce
Back conference on Wednesday 25
March in London (One Great George
Street).  Its objective will be to provide
an up to date analysis of what is
happening, and is likely to happen, in
key overseas construction equipment
markets.  The programme under
discussion will feature BRIC (Brazil,
Russia, India, China) markets as well
as more established areas.  We know
from the record attendance at

October's CECE Congress that there
is an understandable demand for
market information - and a recognised
need for industry professionals to get
together to compare experiences.
Make a date in your diary now -
attendance is free of charge to CEA
members.  Let us know what you
would like to see on the day's agenda
via bounceback@admin.co.uk.

3. CEA meets with Lord
Mandelson
Lord Mandelson (the Business
Secretary) has met with automotive
industry representatives, including
CEA Management Council member Dr
Tim Leverton (Group Engineering
Director, JCB).  The purpose was to
establish the detail of what
government is prepared to do to
bolster the sector during the
shockwaves of the credit crunch - to
meet our objective of preserving jobs
and enterprises.  Discussions will
continue with BERR officials and we
will keep members posted of
developments.

For a copy of the official CEA
statement e-mail kim@admin.co.uk.

CEA commitment
Ten ways in which the CEA is
striving to help your business.....

4. Pre-Budget Statement
our response
CEA Chief Executive, Rob Oliver,
made a same day response to the
Chancellor's Pre-Budget Statement
(see panel).  E-mail your views to
rob@admin.co.uk.

5. Europe lobby gathers pace
The Committee for European
Construction Equipment (CECE) has
requested an immediate response
from the European Commission on a
four point plan to support the
construction equipment industry.  The
key elements are:
1. An extended flexibility provision in

respect of engine emission
regulations.

2. Low interest loans for companies
to help meet their R&D
commitment in meeting stricter
environmental demands.

3. Better market surveillance on non-
compliant plant.

4. Support for construction and
infrastructure investment.

6. Summit demand
Leading industry CEOs across Europe
are to be mobilised for a New Year
summit to ensure that construction
equipment does not lose out in the
efforts to stimulate economic demand
in the EU.  A request is to be
submitted to European Commission
Vice President Günter Verheugen for
high level discussions to emphasise
the need for higher construction
spending, a flexibility on emissions
regulations and support for R&D
investment to meet environmental
standards.

7. Non-compliants still a priority
We have recognised for some time
that a drop in global markets could
suck in surplus machines into Europe,
ie machines that do not meet EU
standards.  Working via CECE we are

Pre-Budget Statement
our response

CEA Chief Executive, Rob Oliver,
made this same day response to the
Chancellor's Pre-Budget Statement:

"I welcome the £3 billion escalation
of capital spending from 2010-11 -
and our hope is that it will be
speedily deployed on quick result
housing and construction projects.
Efforts to bolster the mortgage
market are also welcome as there is
an urgent need for stability and
confidence in the housing sector.
We will also be interested to see the
detail of the Small Business Finance
Scheme aimed at helping small
company exporters.  As we export
over 70 per cent of UK produced
construction equipment any help in
this area will be appreciated.

The disappointment is that the
reduction of the VAT rate makes
little sense in the context of falling
prices in the High Street.  A bigger
investment in construction would
have seen a much greater dividend
in terms of jobs safeguarded and
created.  My view is that it is the
credit crisis that has really choked
demand for construction equipment.
Until the banks feel able to lend on
a normal commercial basis again,
the government is doing nothing
more than trying to inflate a
punctured balloon.  They need to fix
the hole by sorting out the financial
institutions".

E-mail your Pre-Budget Statement
views to rob@admin.co.uk.

We know that the vast majority of CEA members are suffering from an unprecedented
market downturn.  Certainly we know that in our long experience in and around the
industry we have never seen anything like it.  With a challenge like this it is the time to
work together - and for your trade association to show a lead.  Here are ten ways in
which we are striving to help your business.  As ever, we need your input to ensure
we do the right things to represent your interests.

Colin Wakeham Rob Oliver
President - CEA Chief Executive - CEA
president@admin.co.uk rob@admin.co.uk

co-ordinating a pan-European
initiative - talking to ports, auction
houses, insurers and machine
operators.  Upcoming discussions in
Brussels (CECE's Trade Policy
Commission) will confirm the next
stage of the programme.  If you have
evidence of non-compliant plant being
imported and used in the EU - call us
on +44 (0)20 8253 4502 or e-mail
non-compliants@admin.co.uk.

8. INTERMAT support
On the basis that every little helps...
the CEA has negotiated 30 £1,000
UKTI grants for SME exhibitors at next
spring's Intermat exhibition, in Paris.
This first come, first served offer is
rapidly becoming filled.  For more
information e-mail
joanna@aslnorth.co.uk.

9. Quick pulse surveys
We need the support of CEA
members for a series of quick pulse
surveys.  These are online five-minute
surveys asking companies key
questions on what is happening in
their marketplace and businesses.
We need your input to keep in touch
with your experiences and views - so
that we can pass them on to key
decision-makers.  Thanks to all those
that contributed to the recent straw
poll of component and accessory
suppliers.  An aggregate report on the
results were communicated to BERR
officials within 24 hours of the closing
deadline.

10. CEA - a helping hand
We are increasing the availability of
CEA in-house experts for members.  If
you need a visit from one of our team,
call us today on +44 (0)20 8253 4502,
or e-mail cea@admin.co.uk.
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The CESAR scheme
The CEA is acting as lead organisation for
the Construction Equipment Security and
Registration (CESAR) plant registration
scheme at the invitation of the Plant Theft
Action Group (PTAG) - and Datatag is the
service provider.  Registration, combined
with Datatag's technology, both deters
theft and makes recovery of stolen plant
more certain.  CESAR is a voluntary
scheme and manufacturers can elect to fit
the CESAR kit as standard or as an option
for their customers.  Alternatively, they
may nominate their approved distributors
to undertake the fitting on new equipment
and that already in operation.

CESAR contact: Lucy Scholefield - lucy@aslnorth.co.uk     Tel: +44 (0)20 8253 4502

The Construction Equipment
Security and Registration
scheme

JCB CEO calls for creative
response to credit crunch
In the inaugural KHL Lecture at the CECE
Congress, JCB CEO Matthew Taylor
called for a creative response by the
construction equipment industry to the
scarcity of credit.  He said, “It started out
as a 'credit crunch', it then became a
'credit crisis' and has now become a
'global financial crisis'.  Following the
events of the past month, no-one is in any
doubt.  My only surprise is how long it has
taken the rest of the world to wake up to
this - we, as an industry, saw quite a while
ago the impact of the credit crunch
flowing through into the 'real economy'.  It
matters to our suppliers - to our dealers -
to their customers: main contractors, sub-
contractors and plant hire companies.  If
something doesn't get built the chances
are that something doesn't get made in
JCB, or Caterpillar, or Komatsu, or
Manitou, or Merlo, or Liebherr and so on.

After several years of uninterrupted
growth - in infrastructure development,
mining projects, commercial properties,
residential housing - we've enjoyed a
global boom driven mainly by the
principles of supply and demand that, in
my view, remain unchanged today.
People here in the UK still need houses,
for example.  India still needs to develop
its infrastructure to support its growing
population, etc.....

(In the UK)..... a new community has
been created who want to buy their own
homes, but can't.  Mortgages dry up, so
rentals go up - house sales go down, so
property prices drop.  And with the
economic reality of recession looming,
people start fearing for their jobs - and so
the cycle continues..... where it will end,
who knows?  So how should our industry
respond?  Well, the first point to make is
that the global financial crisis is largely
outside our control, so our focus needs to
be on what we can control - on what we

In the Lobby
The CEA and its representatives play a full part in a
number of government and other committees and working
groups.  These include:

More information?
Contact the CEA offices for more
information about the work of any of the
committees and working groups listed.
Tel: +44 (0)20 8253 4502
E-mail: cea@admin.co.uk

~ Advanced Engineering Sector
Advisory Group (ADSAG)

~ BERR Advanced Technology
~ BERR Machinery Industry Forum

Group
~ BSI B/513/1
~ CECE Executive Committee
~ CECE Statistical Commission
~ CECE Steering Group
~ CECE Technical Commission
~ CECE Trade Policy Commission
~ CEN/TC 151 Construction Equipment
~ Institute of Association Management
~ ISO/TC 195 Construction Equipment
~ ISO/TC 127 Earthmoving Equipment

~ London Best Practice Guide
Implementation Group

~ New Automotive Innovation Growth
Team (NAIGT)

~ Quarries National Joint Advisory
Committee (QNJAC)

~ SMMT Off-Highway Engine
Equipment Group

~ SMMT Remanufacturing Council
~ Strategic Forum Health and Safety

Group
~ Trade Association Forum
~ Trade Association Liaison Group
~ UKTI China Working Group
~ UKTI India Working Group can do to help our customers stay in

business and thrive.  In short, we need to
be inventive, innovative and very flexible
in our approach to our marketplace.

Some of our customers are being
inventive in ways that were unimaginable
just a couple of years ago.  Persimmon is
offering prospective homebuyers the
chance to live for free in some of its
developments for a year - no mortgage,
no council tax and no house insurance.
Barratt Developments have been offering
part-exchange deals on customers'
existing homes.  So can our industry be
as inventive and flexible in tough times
and help our customers?  Well with
machine financing, we certainly can.
Those of us with in-house credit providers
- like JCB Finance - should be looking at
tactical steps to make finance agreements
more flexible, with innovative options built
in that take account of the unique financial
circumstances that our customers
currently find themselves in.

It's another form of engineering
added-value into our offering, that many
of our new competitors might not be able
to achieve, working with more cautious
banks.  And customers have long
memories!  When this financial crisis
passes, they will remember those that
helped them to manage their working
capital, whether that is through an
inventive part-exchange deal or through a
clever cash-back offer, like the
housebuilders are doing .....”.

Record turn out despite
market challenges
Nearly 250 participants took part in the
2008 CECE Congress hosted by the CEA
in York.  Delegates came from 16 different
countries across Europe, North America,
Russia, Japan and Korea.  The gathering
was hosted in England to mark the
Presidency of CECE held by JCB's Group
Engineering Director, Dr Tim Leverton.
Attendees at the three day gathering
received presentations on global market
trends, new technology briefings and
legislative updates.

CEA Chief Executive, Rob Oliver,
commented, "The strong support for the
Congress underlined the value placed on
networking and keeping up with market
and technical trends.  Most, but not all,
construction equipment markets have
been hard hit by the general business
uncertainty.  In our relations with the EU
and UK institutions we will be stressing
the importance of not gold plating
legislation which adds unnecessary costs
to manufacturers in tricky times.  Although
it is early days yet it is also encouraging
to see governments worldwide looking at
protecting jobs by escalating
infrastructure and general construction
projects".

Congress presentations
The CECE Congress presentations can
be found on www.cece-eu.org and also
in the members only area of
www.coneq.org.uk.

Ammann to fit CESAR
Ammann Equipment has announced that
it has joined the list of manufacturers
registering machines with the CESAR
scheme.  The company sells Ammann
compaction equipment and Yanmar mini-
excavators in the UK.  CESAR
registration will be provided to customers
buying new equipment and financing it
through Ammann finance.  CESAR will be
offered as an option to customers who
arrange alternative finance.  Commenting
on the move, Ammann Equipment MD,
Robert Brown, said, "We've watched the
growth of CESAR with interest and feel
the time is right to offer our customers the
significant benefits that the scheme
brings.  As we finance a high proportion of
our sales it makes sense to secure the
equipment as we know that CESAR is
now a serious deterrent against theft".

On track for 20,000
registrations
Chris Harrison, Datatag ID National Sales
Manager, is delighted to see another well
known name in the industry adopting
CESAR, saying, "The news that Ammann
Equipment is to fit our security system
and register its machines with CESAR is
very welcome.  The more enlightened
manufacturers are now 100 per cent
behind the scheme and they're providing
a real benefit to their customers, the
construction industry and our community
as a whole.  With over 18,000
registrations already, we're confident of
passing the 20,000 mark by the end of the
year”.

For all the latest information visit the
CESAR website www.cesarscheme.org

CECE Congress 2008
The CEA hosted the Committee for European Construction

Equipment (CECE) Congress at the Royal York Hotel, York, in

October.  CECE is the European association for manufacturers of

construction equipment - representing some 1,200 companies via

12 different trade associations in 11 countries.

www.cece-eu.org

Matthew Taylor speaking at the CECE Congress
photograph copyright held by Dark Arts Marketing Ltd
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Meet the Members

New members
The CEA is delighted to welcome the
following companies into membership
since the last issue of Newsline:

Brigade Electronics plc
www.brigade-electronics.co.uk

Nurock Ltd
www.nurock.co.uk

Wacker Neuson Ltd
www.wackerneuson.com

In brief
How to join the CEA
Visit www.coneq.org.uk - click on About
Us and you will find all the information
you require, including an application form
- or e-mail charlotte@admin.co.uk.

Bell UK launches wheel loaders
Bell UK is celebrating a resounding
success following the launch of its seven-
strong range of E-Series wheel loaders
for the first time in mainland Britain.
www.bellequipment.co.uk

GKD gains ISO9001:2000 standard
GKD Europe is now certified to the
ISO9001:2000 standard.  As a design
house GKD undertook to attain this
standard to demonstrate to OEM partners
that the level of professionalism in its
design is also applied to its management
procedures.  www.gkdeurope.com

Linde Hydraulics relocates
Linde Hydraulics Ltd have moved to:
12-13 Eyston Way
Abingdon, Oxfordshire  OX14 1TR
Tel: +44 (0)1235 522828
E-mail: enquiries@lindehydraulics.co.uk
www.lindehydraulics.co.uk

Powerscreen launches electric-
diesel dual power mobile screens
Powerscreen dual power screens give
their users a choice between diesel and
electric power.  The additional
electric/hydraulic drive system can be
connected into an external electricity
supply.  The choice of an alternative
energy source provides an option to avoid
recent fuel price increases and addresses
environmental requirements mandated by
legislation.  www.powerscreen.com

RDS launches new generation
Loadlog 500+
RDS Technology is pleased to announce
the launch of the new generation Loadlog
500+ on-board weighing system with
extended capabilities for all types of
compact wheeled, skidsteer and
telescopic loaders. www.rdstec.com

CEA Mission
"To represent the interests of our

members within the construction

equipment industry, in a globally

changing competitive environment".

CEA Vision
"To be recognised worldwide as the

leading construction equipment trade

association operating in the EU - and to

offer a world-class range of services to

the global construction equipment

industry and related sectors".

Linde Hydraulics is a division of Linde
Material Handling GmBh and employs
over 2,000 people worldwide.  The
company’s technology spans over five
decades and is recognised as a world
leader in research, development and
production of reliable high quality axial
piston pumps, motors, valves, hydrostatic
transmissions, electric drives and
associated electronic controls.  Linde’s
customers are manufacturers of both
industrial and mobile machines with

Linde Hydraulics Ltd hydraulics equipment
applications in construction, forestry,
agricultural, materials handling and
municipal machines.  Linde Hydraulics Ltd
is based in Abingdon and from this
location offers full product support, sales,
spares, repairs, reman and field service.
It has a fully equipped workshop with two
purpose-built test rigs and has in stock
over £1.5 million of new units and spare
parts for immediate delivery.
www.lindehydraulics.co.uk

Variable displacement and
self-regulating pumps

Electronic control unitsDirectional control valvesFixed, variable displacement
and pressure regulating
motors

The Lubrizol Corporation (NYSE: LZ) is
an innovative specialty chemical company
producing and supplying technologies
that improve the quality and performance
of its customers' products in the global
transportation, industrial and consumer
markets.

The Lubrizol Additives Division
develops additive technologies for use in
lubricants used in engines, transmissions,
axles, wet brakes and in industrial
applications.  Lubrizol also develops and
supplies additive technology for gasoline

Lubrizol Corporation specialty chemical company
and diesel fuel.  These lubricants and
fuels are used in a variety of
transportation both on and off-highway.
Off-highway application includes
agricultural and construction equipment. 

The Lubrizol Corporation, founded in
1928, has its headquarters in Wickliffe
Ohio, USA, and owns and operates
manufacturing facilities in 19 countries, as
well as sales and technical offices around
the world.  The European marketing and
technical centre is based in Derby in the
UK.  www.lubrizol.com

Brigade Electronics is a global market
leader in reversing safety and all round
visibility for commercial vehicles and
mobile plant.  Brigade has pioneered the
cause of reversing safety for over 30
years, developing the unique white sound
(broad band) reversing alarm which is
considered to be the safest on the
market.  The bbs-tek alarm, approved by
the Noise Abatement Society, emits a
“ssh ssh” sound which can be heard
above the ambient noise level but only in
the immediate danger area.  The broad
band sound is directional and instantly
locatable, unlike tonal alarms.  Brigade
has an extensive range of camera-
monitor systems for all round visibility,
with EU approved models to meet the
requirements of the 2003/97/EC directive
for devices for indirect vision.  Brigade’s
robust, heavy duty pulsed radar sensor

Brigade Electronics reversing safety and all round visibility

system, detects people and objects in the
danger zone making it ideal for mobile
plant machinery.  Detection zones are
programmable via a laptop and can be
set to ignore fixed objects, bodywork and
attachments in the detection zone.
Backsense gives an audible and visual
warning to the driver of anything in his
path, when the vehicle is manoeuvring,
ideal on sites where workers wearing ear
defenders are unable to hear reversing
alarms.  www.brigade-electronics.com

Having been established within the UK for
more than three decades, Manitou UK Ltd
continues its penetration into the market
across many sectors and in a wide range
of applications.  Based in Verwood,
Dorset, the purpose-built facility provides
a base for all sales, administration,
support and fulfilment operations.
Manitou UK’s strategy is to keep pace
with the increasing demand for the
Manitou product in the UK and Irish
markets, whilst ensuring that the dealer
network is working closely with the
customer base.  Manitou can also offer a
range of affordable finance solutions.  The
company prides itself in materials
handling and considers the aftermarket
support through its dealer network to be
at the forefront of the business.  Manitou
strives for customer satisfaction every

Manitou UK Ltd materials handling equipment
time, be it providing technical, parts
support or fulfilling that emergency parts
order.  In support of its dealers Manitou
UK holds stock, including strategic break
down parts, whilst the new European
parts fulfilment centre holds over 60,000
part numbers in stock with 120 personnel
working to send out around 700 parcels a
day.  All dealer locations have parts and
service professionals that are factory
trained.  Service engineers are always up
to date with the latest Manitou products
and are geared up for every eventuality.
In 2006 Manitou UK opened its new UK
training centre, enabling Manitou UK to
increase the level and frequency of
training for the dealer network staff -
helping businesses and Manitou
machines run effectively and efficiently.
www.manitou.com
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Technical Briefing
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Issues arising from the
new Machinery Directive
2006/42/EC

The UK regulations become
law on 29 December 2009
The European Commission is engaged in
producing guidance on the application of
the Directive and the CEA has been
active in making input to this.  There are
several critical items on which we are
seeking clarification.

Fixed guards
The problem is that all fixed guards
should have captive fixings.  This was not
tackled at the time of negotiating the new
Machinery Directive as it was not
envisaged at that time that this could
apply to all guards, rather than just those
protecting operators from moving parts of
machinery.  The law cannot now be
changed so we need to write a good
definition of what a guard is and get this
included in the official guidance.  The
CEA has been working with CECE  and
Orgalime to agree the best text and press
the Commission for its inclusion.  The
CEA has stressed that the schedule is
critical on this matter as the leadtime for
design changes could be significant,
considering the need for design, tooling,
testing, tooling modifications and then
production volume leadtimes.

Reasonably foreseeable misuse
The Directive requires that manufacturers
take account of "reasonably foreseeable
misuse" of machinery.  This is a new
concept in the Directive and it therefore
needs clarification as to how far
manufacturers need to go in taking
account of how users might misuse
machinery.  CEN standards committees
are also struggling with this concept and
do not know how to write it into standards.
The CEA raised this matter with BERR
and stated strongly that guidance is

required.  Other industry sectors echoed
this need as it is affecting everyone.  We
will continue to push for the Commission
to provide clarity on this.

Fitness for purpose (lifting)
The new Directive requires that static and
dynamic tests be performed on "all lifting
machinery ready to be put into service".
This has been taken by some to mean
that every unit of production would need
to be tested.  Currently many
manufacturers use a quality assurance
(QA) system to assure fitness for
purpose, rather than testing each unit.
This is recognised by the HSE as being
superior as an effective QA system will
pick up faults that unit testing might miss,
such as defects in materials and welds.
These are the types of defects which are
the dominant causes of failures in lifting
machinery which does not usually fail on
first application of the load.

The CEA was amongst the first to
realise that the requirement to test every
single unit of production will be a major
cost burden, and particularly so at a time
of economic recession, with no
associated benefit to the community.  The
CEA has convinced the UK authorities to
persuade their EU counterparts that QA
systems are better than unit verification,
and that, if there is no scope for
interpretation along these lines, then the
Directive should be amended quickly.

Partly completed machinery and
interchangeable equipment
The new Directive applies to partly
completed machinery (PCM) but the
definition is open to interpretation and
possible confusion with interchangeable
equipment (IE), or even "tools".  The
European Commission has muddied the
water by stating that engines are PCM.
This has led some to ask whether a pump
or gearbox is therefore PCM.  The CEA
has worked with colleagues in CECE to
provide guidance on this and a

spreadsheet will be produced shortly with
examples of each category.  This will
cover many of the main types of
attachments on construction machinery.

Actions under the current
Machinery Directive
98/37/EC

Safeguard action on EN474-4 and
-5 (arm cylinder hose burst valves)
France has raised an objection to the
harmonised standard because it does not
require hose burst valves on the dipper
arm of excavators used for lifting.
Malcolm Kent, for the CEA, wrote an
excellent paper to defend the current
practice which CECE presented to the
Commission.  This pointed out the
acceptance of the standard by all other
member states, the lack of any accident
data and the huge additional cost of
acceding to the French position.  Whilst
the outcome is still awaited it may be that
the French objection prevails.  One side
effect of the French action is that the
latest versions of the EN standards have
never been harmonised.  However, the
CEA has requested strongly that,
whatever the outcome of the safeguard
action, the 2006 versions of the standards
are referenced in the Official Journal, with
exceptions where necessary.  If this is not
done the situation will shortly be that
there is no effective harmonised standard
for excavators and backhoe loaders,
which means that manufacturers all over
the world will have to fall back on the
EHSRs and interpret them themselves.
This is highly unsatisfactory and creates
much unproductive work.

Safeguard action on EN500-4
(compaction machinery)
France raised an objection to the
harmonised standard on several grounds,
especially braking and stability.  CEN has

In this edition of Newsline we focus on those issues during
2008 where the CEA has been able to influence the
authorities and reduce the impact on industry.

addressed the braking by including the
requirement to meet ISO 3450 in the EN
standard.  The stability question is not
finalised, but France might withdraw the
action given the degree of progress.

Quick hitches
There have been several fatal accidents
in recent years involving quick hitches
due to operator error.  The type of
couplers involved have all been semi-
automatics, where the machine hydraulics
are used to pick up the bucket but where
a manual operation at the coupler (usually
the insertion of a pin) is necessary to
ensure that the locking is complete and
safe.  The HSE launched a campaign to
improve the management of sites such
that safety pins are always inserted where
required, but also to progressively remove
this type of coupler from the market.  The
UK has launched a formal "safeguard
action" in Europe, pointing out the
problem and requesting that the
European standard be changed to
exclude this type of coupler.  This would
mean that all quick couplers would have
to be either fully manual or fully
automatic.  The CEA has been supporting
strongly the view that the relevant
standards should be updated to reflect the
need for improved safety.  The plan is that
a revision of the EU standard will be put
through as an interim measure, but for the
long term there should be an ISO
standard.  ISO have agreed to develop
the standard and have allocated the
number ISO NP 13031.  The CEA will
maintain involvement in this standard to
ensure wide consultation and a good
solution.  The HSE requested that the
supply of semi-automatics cease in
September of this year and this has
largely happened.  However, due to the
downturn in demand, the CEA followed up
to check that there would not be punitive
action in the event of some units still
being in the supply chain.  The HSE have
confirmed to the CEA that they do not
intend to take action in such a case.

Engine emissions
It is estimated that 80 per cent of R&D
costs go into complying with changes in
emissions levels.  We are already in
Stage IIIA of EU legislation and stages
IIIB and IV will require even more costly
solutions involving particulate filters
and/or other exhaust after-treatment
equipment.  Within the current Directive
there is a so-called flexibility provision.
This enables manufacturers to sell a small
number of machines equipped with
engines complying with the previous
stage.  This is to avoid the need for low-
volume machines to be re-designed at
every stage, which would bear no relation
to the number of sales and the impact on
the environment.  It also offers
manufacturers producing a large variety
of machines the possibility of spreading
the re-design work over an extended
period, rather than having to do much of it
for one deadline.

At the moment this flexibility option is
limited to a total amount of 20 per cent of
sales.  The CEA, with CECE colleagues,
is pressing for an extension of the
flexibility allowance to 50 per cent.  This
would make a real difference to the
demands on manufacturers, particularly in
the light of the difficult trading conditions
foreseen for the coming few years.  The
lobbying has recently taken the form of a
letter directly to European Commission
Vice President, Günter Verheugen, from
CECE President Dr Tim Leverton of JCB.

Harmonisation of road
regulations
In theory we have a free market within the
EU.  However, we know that when
earthmoving machines are used on the
road many countries have different
national laws and requirements.  This
means that you have to build different
versions of the same machine model in
order that one of them is acceptable in all
member states.  Through CECE we have
tried, over the years, many different ways
to overcome this problem.  These have
included discussions with the European
Commission and member states
regarding a proposal for a new Directive -
we even drafted the text for a proposed
new approach Directive and showed how
the safety requirements could be
achieved through existing standards.
However, although supported by the
European Commission, some member
states (including the UK) would not agree
to this approach, preferring instead to
adopt a national, rather than free market,
approach.  In the last 12 months a CECE
Project Team, led by Mark Ireland (JCB),
has developed a standard that is now
published as EN 15573.  It details the
construction and performance
requirements for mobile earthmoving
machinery when used on the road so as
to achieve the highest level of safety that
fulfils the existing requirements of all
member states.  A machine built to the
new EN 15573 standard and
homologated in one member state must
be accepted by all member states under
Mutual Recognition Agreements, meaning
that anything placed on the market in one
EU member state should be accepted in
every other EU member state, unless that
EU country can prove its national law is
needed.  This has the potential for CEA
members to make huge cost savings in
the coming years.
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Q:
When a standard (such as EN500) is
revised, at what point should machinery
comply with the new edition?  EN500-
1:2006 had an effective date of October
2006.  Do all machines in the field
produced after October 2006 need to be
updated or can changes be introduced in
production as fast as practically possible?

A:
There is always a transition period for EN
standards.  The period starts when the
reference to the new edition is published
in the Official Journal and ends on the
date given in the foreword to the standard
for withdrawal of conflicting national
standards.  In the case of EN 500-1:2006
this was October 2008.  The transition
period allows manufacturers to make the
necessary changes.  It must always be
remembered that CE marking applies at
the point in time that a machine is "placed
on the market".  If it is not sold before the
standards change there is no legal
obligation to update it.  For a list of
standards harmonised under the
Machinery Directive, and their effective
dates, see the following website
http://ec.europa.eu/enterprise/newapproa
ch/standardization/harmstds/reflist/machin
es.html.  For the example of EN500-1 this
website gives the first publication date as
8.5.2007 and the "Date of cessation of
presumption of conformity" as
31.10.2008.

Technical FAQs

Throughout the year the CEA has provided
answers to a variety of questions from
members.  This selection covers issues that
are pertinent to a broad range of members.

Q:
Is there any legislation in Europe that
guides manufacturers as to the content of
the operator’s handbook?  Also, for EU
conformity is it necessary to supply a
parts book with each machine? 

A:
The basic legal requirements are in the
Machinery Directive 2006/42/EC.  These
are the absolute minimum that need to be
included.  See Annex 1, Section 1.7.4.  In
addition, there are two standards to help,
and these should be complied with in
order to eliminate the risk of challenges.
These are:
1. ISO 6750 Earth-moving machinery --

Operator's manual - content and
format.

2. EN474-1:2006,  section 7.2. 
There is no legal requirement to supply a
parts book.  This is entirely at your
discretion.

Q:
Does the year of manufacture on the VIN
plate have to match the year date on the
Declaration of Conformity?

A:
There is no requirement to put the date of
manufacture on the DoC.  The year of
construction is required on the plate only.

Q:
Concerning the updated EN474-1:2006,
should ID plates be fitted to buckets for
backhoe or excavators? 

A:
Buckets should not be CE plated.  A
bucket does not conform to the definition
of a machine, safety component, or
interchangeable equipment within the
meaning of the Machinery Directive, as
"interchangeable equipment" excludes
spare parts and tools.  Of course, there is
nothing to prevent makers’ marks, product
designation, serial number, etc, being
marked on a bucket, but this is not
compulsory.  However, the CE mark
should not be applied as "the affixing on
machinery of markings, signs and
inscriptions which are likely to mislead
third parties as to the meaning or form of
the CE marking, or both, shall be
prohibited".  This prohibition is in both
98/37 and 2006/42.

Q:
On the Declaration of Conformity for
noise, which job position should the
empowered signatory be?  Should it be
an Engineering Manager (who is
responsible for the design of the machine
and ensures it passes through test and
development) or a Manufacturing
Manager (who is responsible to
manufacture the machine in a repeatable
manner so that every machine will still
comply to the noise levels stated on the
Declaration of Conformity)?

A:
The CEA referred this to BERR who in
turn asked the question to the
Commission desk officer for Noise.  He
answered, Engineering Manager.  BERR
have no strong opinions, either way could
be acceptable, in their view.

For a full list of the CEA’s FAQs e-mail
cea@admin.co.uk.

Q:
Is it acceptable to deliver a machine to a
customer within an EU country
accompanied by an English version
operation manual with the promise to
deliver the correct language operation
manual within four weeks?

A:
The relevant EHSR in 98/37/EC is 1.7.4
(b), thus, "On being put into service, all
machinery must be accompanied by a
translation of the instructions in the
language or languages of the country in
which the machinery is to be used and by
the instructions in the original language".
If the delivery is to an end user, the
answer is definitely 'no' as the operator
would not have instructions on the safe
use of the machine in his own language.
In such a situation the relevant EHSR has
not been fulfilled and the CE mark should
not be affixed.  If the delivery is to an
authorised representative who has been
appointed to put the manual with the
machine before it is delivered to the end
user then there is no problem.  At the
point of putting the machine into service
the instructions must be available in the
right languages.

Q:
Has the CEA any guidance advice
regarding year of manufacture on the
serial plate?  Specifically, is it permissible
to put the following year on the plate after
01 November?

A:
The Directive requires that machines be
marked with "the year of construction"
(Annex 1, section 1.7.3, 5th indent).
However, many companies have not
applied this strictly, particularly where
there is a tradition of dating machines
according to a nominal "model year".  The
European Commission has given
opinions in the past that this practice does
not conform to the Directive, but as far as
we know this has never been tested in the
courts.  The latest version of the Directive,
2006/42/EC, goes further in the wording
on marking, thus, "The year of
construction, that is the year in which the
manufacturing process is completed.  It is
prohibited to pre-date or post-date the
machinery when affixing the CE marking”.
Therefore, under the new version, which
comes into force on 29 December 2009, it
would specifically be in contravention of
the law to post-date machinery from any
time before the start of the calendar year
in which it was completed.  At the moment
there is no detailed guidance as to what
constitutes the end of the manufacturing
process so manufacturers might need to
decide on their own policy.

Q:
We have used a metal VIN plate for many
years to which we affix the CE mark.  We
have seen a thermal imaging non-
destructive type label which we would be
keen in using but would like to be sure of
its conformance.  From various Directives
it says "The CE marking must be affixed
to the product or to its dataplate”.  As we
fit a plate that's fine, but how about a data
label instead?  Would you be able to
advise if a label would still conform and
the word 'plate' is not mandatory?

A:
Many manufacturers use decal
dataplates.  The word dataplate is not
taken literally and decal versions are
sometimes referred to as "decal
dataplates".  Generally speaking,
experience shows that decal dataplates
meet the requirements of "legible and
permanently attached" better than the
traditional metal dataplates.  The decals
cannot be removed - as they would only
come off in small pieces.  Metal
dataplates can often be removed with a
grinder and then attached to another
machine. 
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International Business
Group activities

The International Business Group (IBG)
holds workshops and seminars in the UK
to examine and progress opportunities in
overseas markets. 

Kazakhstan
During 2008, the focus of the Group
turned to Kazakhstan and in March they
received a presentation from the
Honorary Consul for the Republic.
Members received privileged information
on construction opportunities:
infrastructure projects and civil
engineering projects being planned and
general market conditions.

Sochi Winter Olympic Games
Following the announcement that Vladimir
Putin had pledged $12 billion to prepare
Sochi for the Winter Olympic Games in
2014, the Group were interested to learn
from PBN, pre-eminent consultants in
Russia, about plans to develop the area's
infrastructure more or less from scratch.

Romania
With the Romanian construction sector
growing over 33 per cent a year and
Romania being the second biggest
recipient of EBRD funds, members were
delighted to receive the large amount of
very useful information given during a
presentation from the Embassy of
Romania on opportunities in construction
- complemented by a presentation from
the FRD Center, a consultancy in
Romania.  This meeting was hosted by
CEA member, Southco, in June.

E-bulletins
IBG members receive a monthly
electronic bulletin giving the latest news
of opportunities in overseas markets.  It
contains a wealth of information, including
details of seminars, workshops,
information sources, market reports, grant
and tender information, and construction
projects.  Members use this popular
bulletin as a primary source for
information on various markets.

Conexpo Asia - BICES
an agreement reached at last
During the recent Bauma China exhibition
the Conexpo Asia organisers, AEM, met
with the organisers of BICES and shook
hands on an agreement which will see the
two shows combine under the BICES
banner.  This can only be good news for
the industry, resulting in only one large
exhibition in China per annum - and
should see the return to BICES of the
major American OEMs.  The CEA will run
a UK Pavilion at BICES in 2009.

Conexpo Russia
postponed
Under the current economic
circumstances, a decision has been made
to postpone the 2009 edition of Conexpo
Russia until 2010.  CTT Moscow will still
take place from 2-6 June 2009.

Exhibitions diary
View our comprehensive exhibitions diary
on www.coneq.org.uk.  Details of
exhibitions connected with construction
equipment, cranes, mining and quarrying,
road-building, demolition and recycling
are listed, with hyperlinks to exhibition
organisers.  Please e-mail details of any
shows not listed to kim@admin.co.uk.

2009 exhibitions with UK Trade
& Investment grant funding

INTERMAT : Paris, France
20-25 April
up to £1,000 per eligible company

BICES : Beijing, China
3-6 November
up to £1,400 per eligible company

EXCON : Bangalore, India
25-29 November
up to £1,400 per eligible company

The CEA will run a UK Pavilion at these
three exhibitions.  UK manufacturers can
take advantage of reduced price stand
space and construction - and alleviate the
stress and hassle of exhibiting
independently.  As your staff time
becomes increasingly short - let the CEA
take the strain and produce your turnkey
stand for you.  All you need to do is turn
up the day before the show opens and set
out your exhibits.  The CEA can also
assist you with freight forwarding, letters
of invitation, graphics and travel advice.

Meet the Buyer Seminars 2009
China - November 2009
India - November 2009
Inward UK Meet the Buyer Missions from
China and India (early 2010 - tbc) 

Scoping visit Brazil (tbc)
May/June 2009 - working with UKTI and
the Brazilian trade association,
SOBRATEMA, to establish opportunities
and make contacts in the Brazilian
construction equipment market. 

Grant applications now open
for Intermat 2009
We have now received confirmation from
UKTI that grants of £1,000 per eligible
company are now confirmed for Intermat
2009.  Additionally, the government has
again wiped the grant slate clean and will
not take into account any previous grants
you have had.  You will now be entitled to
a further six UKTI TAP grants, regardless
of what you have had in the past.  The
CEA is restricted to only 30 company
grants at Intermat - and as there are more
than double this number of UK companies
registered, please apply NOW.  Grants
will be processed strictly in the order in
which they are received by the CEA.  To
qualify for an Intermat grant you must
meet certain SME and new/inexperienced
exporter criteria.  The CEA makes no
charge to you for administering this grant
and claiming it on your behalf.  All grants
are payable after the exhibition is
complete and are dependent on you
taking part at Intermat.  For full details
and an application form e-mail
joanna@aslnorth.co.uk.

CEA international programme
how the CEA can help your company in 2009

The CEA ran a UK Pavilion at Conexpo-
Con/Agg.  The show attracted more than
144,600 visitors - over 28,000 from
overseas.  The CEA UK Pavilion
comprised 15 companies plus 13 trade
missioners from Invest Northern Ireland -
as well as the CEA’s UK industry
information stand.  Exhibitors benefited
from the CEA exhibitors' lounge and
meeting room, plus free phone, fax and
Internet access and refreshments in the

CEA's international achievements in 2008

Bauma China 2008 saw more than
113,000 visitors (up 40 per cent from
2006) and 1,608 exhibitors from 30
countries (up 48 per cent), confirming that
Bauma China is the number one platform
for the construction industry in China and
Asia.  Around 17,000 of the visitors came
from 123 countries outside China.  The
five largest contingents of international
visitors were seen from India, Russia,
Japan, Korea and Brazil in that order.
More than 30 delegations from 15
countries came to visit the show.  UK
exhibitors reported a high level of interest
from both domestic and international

The UKTI funded CEA India Knowledge
Base comprises a four phase approach:
research, market visits, inward visits and
conference/workshops.  Two phases are
now complete:

Phase One:
Scoping visit and report
In addition to looking at the manufacturers
of construction equipment and Indian
supply chain, the visit sought to establish
the end users of the equipment, establish
contact with major Indian contractors and
better understand their purchasing and
replacement strategies, identify
infrastructure projects and to liaise with
Indian government departments and trade
associations.  The report from the scoping
visit is available on www.coneq.org.uk.

Conexpo-Con/Agg IFPE : Las Vegas, USA - 11-15 March 2008
International Trade Centre.  A further six
companies used the CEA stand as a base
at the show.  An additional 20 UK
companies exhibited in their designated
and outside product areas or as part of
the co-located IFPE show.  The CEA ran
a very successful Networking Reception,
generously sponsored by BERR, which
was attended by over 100 UK exhibitors
and guests, including government
representatives.

CEA India Knowledge Base : a two year India programme

Phase Two:
Meet the Buyer Seminars in Chennai,
Bangalore and Pune
Building on the contacts made during the
research visit, the CEA took nine UK
companies to India in September 2008 to
present at the Meet the Buyer Seminars.
Seminar presenters also made factory
tours of L&T Komatsu in Bangalore and
Bharat Forge and JCB in Pune.  UK
companies present to an invited audience
in the morning session, followed by a
networking lunch and one to one
meetings with speakers in the afternoon.
All the UK companies reported making
excellent new contacts and found the
seminars a great way of spreading their
corporate message in India and educating
delegates about their product sector.

Bauma China : Shanghai, China - 25-28 November 2008
Meet the Buyer Seminar : Changzhou

visitors.  The CEA, with UKTI Advanced
Engineering Sector funding and individual
exhibitor grants, took a British group to
the exhibition.  A British group exhibitors
networking dinner with invited guests from
the Chinese government, trade
associations and manufacturers, took
place during the show.  A successful Meet
the Buyer Seminar was held in
Changzhou in Jiangsu Province.  Eight
British companies presented to leading
Chinese OEMs and other manufacturers
and enjoyed a VIP banquet.  Following
the Seminar the British presenters visited
the new Perkins Engines Factory in Wuxi.
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CEA Members
Air-Seal Products Ltd www.air-sealproducts.com
Ammann-Yanmar SAS www.ammann-yanmar.com
Ashtree Glass Ltd www.ashtreeglass.co.uk
ATP Industrial Transmissions Ltd www.atp-group.com
Aurora Design & Consultancy www.aurora-dc.co.uk
Becool Radiators Ltd / Gallay www.gallay.co.uk
Bell Equipment UK Ltd www.bellequipment.co.uk
Bergstrom (Europe) Ltd www.bergstrominc.com
Bobcat Company www.bobcat.com
Bomag (GB) Ltd www.bomag.com
Brendon Ltd www.powerwashers.co.uk
Brigade Electronics plc www.brigade-electronics.co.uk
BSP International Foundations Ltd www.bsp-if.com
Cab Glazing Services www.cabglazing.com
Caldervale Forge Co Ltd www.rockeatertools.com
Caterpillar (UK) Ltd www.cat.com
CNH UK Ltd www.newholland.com/uk
ComeSys Europe Ltd www.comesyseurope.com
Cummins Engine Co Ltd www.cummins.com
Dana Corporation www.dana.com
Darchem Insulation Systems www.darchem.co.uk
David Brown Hydraulics Ltd www.dbh.textron.com
Dawson Construction Plant Ltd www.dcpuk.com
Doosan Infracore UK Ltd www.doosan.com
Edwin Lowe Ltd www.edwinlowe.com
Extec Screens & Crushers Ltd www.extec.eu
Fairport Construction Equipment Ltd www.fairport.uk.com
Fozmula Ltd www.fozmula.com
Friction Marketing Co Ltd www.frictionmarketing.co.uk
Gate7 Ltd www.gate7.co.uk
GCM Ltd / Uniturn Engineering Co Ltd www.gcmsales.com
GKD Technik www.gkdtechnik.com
Gomaco International Ltd www.gomaco.com
Henry Cooch & Son Ltd www.henrycooch.co.uk
Heskins Ltd www.heskins.com
Hewitt Robins International Ltd www.hewittrobins.co.uk
Hidromek www.hidromek.com
Hitachi Construction Machinery (Europe) www.hcme.com
Husco International Ltd www.huscointl.com
Hydrema Denmark A/S www.hydrema.com
Hymix Limited www.hymix.com
International Transmissions Ltd www.intrans.co.uk
JCB Sales Ltd www.jcb.co.uk
John Deere Construction Equipment Co www.deere.com
KAB Seating Ltd www.kabseating.com
Katmex Ltd www.katmex.co.uk
Kay-Dee Engineering Plastics Ltd www.kaylan.co.uk
Knott-Avonride Ltd www.knottuk.com
Komatsu UK Ltd www.komatsueurope.com
Lemac Engineering www.lemaceng.com

Linde Hydraulics Ltd www.lindehydraulics.co.uk
Loadwise Int'l Ltd / Hawkley Group www.loadwise.co.uk
Lubrizol Corporation www.lubrizol.com
Manitou UK Ltd www.manitou.com
Merlo UK Ltd www.merlo.co.uk
Metsec plc www.metsec.co.uk
Miller UK Ltd www.millerdirect.com
Milsco Manufacturing Ltd www.milsco.com
Moxy Engineering AS www.moxy.no
MP Filtri (UK) Ltd www.mpfiltri.com
NC Engineering www.nc-engineering.com
Nurock Ltd www.nurock.co.uk
Nylacast Components Ltd www.nylacast.co.uk
Perkins Engine Co Ltd www.perkins-engines.com
Phoenix Engineering Co Ltd www.phoenixeng.co.uk
Pioneer Pump Ltd www.pioneerpumps.co.uk
Plantex Equipment (Kato Excavators) www.plantexequipment.com
Powerscreen International plc www.powerscreen.com
Prolec Ltd / Strainstall Group Ltd www.prolec.co.uk
Raben BD Ltd www.raben-bd.co.uk
Rayco-Wylie Systems www.raycotech.com
RDS Technology Ltd www.rdstec.com
Remploy Ltd www.remploy.co.uk
Roballo Engineering Co Ltd www.roballo.co.uk
Selwood Ltd www.selwood-pumps.co.uk
SKF (UK) Ltd www.skf.com
Somero Enterprises Ltd www.somero.com
Southco Europe Ltd www.southco.com
Spillard Safety Systems Ltd www.allroundvision.com
SPP Pumps Ltd www.spppumps.com
Taylor Construction Plant www.tcp.eu.com
Terex Construction (Coventry) www.terexce.com
Terex Equipment Ltd www.terex.com
Terex Finlay www.terexfinlay.com
Terex Pegson www.terexpegson.com
Thompson Technik (Bridgend) Ltd www.thompson-technik.com
Thompson Technik (Hessle) Ltd www.thompson-technik.com
Thompson Technik (Newcastle) Ltd www.thompson-technik.com
TowerLight UK Ltd / Genset plc www.towerlight.co.uk
Trelleborg Industrial AVS www.trelleborg.com
TriMark Europe Ltd www.trimarkcorp.com
Truflo Air Movement Ltd www.truflo-airmovement.com
Volvo Compact Equipment SAS www.volvo.com
Volvo Construction Equipment Ltd www.volvo.com
Wacker Neuson Ltd www.wackerneuson.com
Webtec Products Ltd www.webtec.co.uk
West Alloy Ltd www.westalloy.com
Weston Body Hardware www.wbh.co.uk
Winget Ltd www.winget.co.uk

Press and Service Affiliates
Access International / KHL Group www.khl.com
ALS (Freight Management Group) Ltd www.abnormal-loads.com
Construction Europe / KHL Group www.khl.com
Construction News / EMAP www.cnplus.co.uk
Contract Journal www.contractjournal.com
Cranes Today / Progressive Media Markets www.cranestodaymagazine.com
Demolition & Recycling International / KHL www.khl.com
EMAP Construct Ltd / Construction News www.cnplus.com
International Construction / KHL Group www.khl.com
International Cranes / KHL Group www.khl.com

Machinery Outlook Europe / Manfredi www.machineryoutlookeurope.com
International Rental News / KHL Group www.khl.com
IVT / UKIP Media & Events www.ukintpress.com
KHL Group www.khl.com
Off-Highway Research www.offhighway.co.uk
Plant Managers Journal / Reed www.reedbusiness.co.uk
Plant World / Sheen Publishing Ltd www.sheenpublishing.co.uk
Resale Weekly / Moffat Publishing www.resaleweekly.com
Sheen Publishing Ltd / Plant World www.sheenpublishing.co.uk


