[image: image1.png]¥ I
Munich |'! T
2-8April  _ 22 A/

oL ad

t';f - 2

u

The World Fair

Construction Machinery
Building Material Machines
Construction Vehicles
Construction Equipment

New Munich Trade Fair Centre





1. Introduction

The Construction Equipment Association (CEA) acted as the Trade Partners UK SESA (Support for Exhibitions and Seminars Abroad) sponsors of the British Group at the Bauma Exhibition (2-8 April 2001) held at the Messe München. 68 British companies exhibited at Bauma with SESA grant aid. A further 46 British companies exhibiting without SESA grants (largely due to having exceeded the two times participation with grant allowed in a 10 year period). A further 20 British companies displayed literature and graphics in the British Information Centre. British Companies occupied space in nearly every hall and were widely spread in their product groups in the outside areas. 
British companies exhibiting at Bauma were eligible for a grant of 60% of their space and construction costs up to a ceiling of £2,300 per exhibitor. 28 British companies exhibited with SESA support for the first time in any market.

1.1 The CEA ran a British Group Information Centre which provided a meeting point, message taking facilities, computer access, multi-lingual interpreters, phone, fax and Internet connections for group members as well as serving tea, coffee and cold drinks. The CEA interactive CD-ROM, Business Tracker 2001, was distributed to visitors to the Information Centre. Business Tracker is a directory of CEA Members and other British manufacturers and their products together with general industry information.

1.2 The Information Centre also provided an opportunity for a further 20 British companies to display literature and graphics. They were :-

· ATP Industrial Ltd

· Becool Radiators Ltd 

· BFPA

· C.Scope International Ltd

· HJ Tinsley & Co Ltd

· HR Int'l Crushing & Screening

· InterRegs Ltd

· Keller Ground Engineering

· Kidsgrove Fabricating

· Lemac Engineering

· Lincmaster

· LMC Technik Ltd

· Load Instrumentation Ltd

· Multidrive Ltd

· Niftylift Ltd

· Plant World – Sheen Publish.

· Puradyn Filter Technologies

· Sandhurst Manufacturing

· TEC (International) Ltd

· Volex Wiring System

CEA staff took enquiries and trade leads from visitors – an Access database of visitors is available to CEA Members and is included on disk with this report for display package participants. Many of the companies who used the display facility were looking for distributors in Germany and other markets. Those who already had distributors used the facility to raise awareness of their product. All companies in the display package were able to use the stand as a hospitality base for their British personnel and to meet potential customers. 

A number of visitors to the stand were distributors looking for new products and we are hopeful that useful contacts have been made.

2. The Exhibition 

Bauma was organised by Messe München International and was supported by CECE (The Committee for European Construction Equipment). The CEA received valuable assistance in recruiting the British group from Munich’s UK Agents – Pattern Ltd. A number of specialised conferences were run in tandem with Bauma at the adjoining International Conference Centre. A full organiser’s report of the show is appended to this report. 


Bauma occupied all 16 halls of the Messe München together with a very large outside area. Product groups were as follows:-


· Plant and machinery for processing concrete-reinforcing steel

· Formwork and scaffolding  

· Lifting and conveying equipment

· Machinery and equipment for mixing, transporting and conveying mortar, concrete compaction

· Excavators, loaders, graders and bulldozers

· Plant and machinery for tunnel and gallery construction

· Drills, pile drivers and pulling tools, canal construction and maintenance systems, conduit construction systems

· Compressors, pneumatic and hydraulic tools

· Compaction equipment for earthworks and road-building

· Machinery and equipment for concrete and asphalt road-building, waterway construction and railway track-laying, for road maintenance and repair  

· PRIVATE
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· Building equipment and tools

· Construction site installations

· Plant and machinery for the cement, lime, gypsum, sand, clay, gravel and crushed stone industries

· Plant and machinery for recycling building materials

· Plant and machinery for producing cement, lime and gypsumbased building components

· Plant, machinery and equipment for quarrying natural stone and working natural stone

· Testing and measuring equipment and control systems 

· Drive systems, fluid engineering, subassemblies for construction and building material machinery and construction vehicles

· Equipment, accessories and replacement parts for construction and building material machinery and construction vehicles

· Technical publishers, trade associations, organisations

3. The Exhibitors

There were 2,341 exhibitors at Bauma 2001 compared to 1,993 in 1998 with 1,144 – 49% of them coming from abroad (899 in 1998). Exhibitors from 42 different countries exhibited at Bauma compared to 37 in 1998 – making it a truly international exhibition. The German group was the largest (as might be expected from a German organised exhibition) followed by the Italians. The British group was the third largest at Bauma – once again beating the USA into fourth place.

The British participation was divided between the 28 companies who exhibited in the well-branded British Pavilion in Hall A5 and companies spread throughout the exhibition centre in product specific areas. As always space was very hard to come by at Bauma with the exhibition being sold out more than 12 months before the opening. Many companies had their space applications scaled down and consequently received much smaller stands than they had requested.

In addition to the British Pavilion there were national representations from construction associations in Brazil, China, France, Italy, Japan, Korea, Spain and the USA. 

4. The Visitors

There were over 390,000 visitors to Bauma from 152 countries. Most visitors during the week were of good quality, however there was a noticeable deterioration in quality on Saturday and Sunday when most of the visitors tended to be operators and their families. 

It was very noticeable on the first two days that the majority of visitors to the British Information Centre were from outside Germany. Visitors from 6 continents had visited the Centre by the end of day one.

5. Logistics

Travel and Accommodation:-  A number of exhibitors drove to Munich bringing their own freight. Of those who travelled by air some very cheap flights (under £100 return) were available from the UK. The new U-Bahn system connecting the Messe to the city centre was now fully operational with a station at both the West and East entrances. This alleviated many of the appalling traffic problems experienced in 1998. However traffic was still heavy for exhibitors travelling to and from the exhibition by car.

Many British exhibitors had used the CEA’s recommended agency – Commercial Trade Travel to book their hotel rooms. As Bauma is such a massive exhibition demand for hotel rooms far outstrips supply resulting in exorbitantly expensive room rates. Late bookings were expected to pay well in excess of £200 per night for a single room. Hotels also expect exhibitors to book a minimum of seven nights accommodation during the fair and require full payment several months in advance. A number if exhibitors were forced to stay considerable distances away from Munich due to lack of accommodation. Unless more hotels are built it is difficult to see a solution to the problem before the next Bauma. 

Restaurants:- Munich is well served by a variety of eating places from the ubiquitous beer kellers to the most up market restaurants. Meals to suit all pockets can be enjoyed but it helps if you have a liking for pork!  

Taxis:- Taxis in Munich are plentiful and reasonably priced. They are recognised by their beige livery and all are licensed by the city. Taxis offer receipts readily. 

Freight:- the nominated freight forwarders were Britannic International Exhibition Freight Ltd who acted for a significant number of the British group. Once again Britannic provided an exemplary service
- their courteous and helpful on site staff and drivers are always a pleasure to work with. On site handling was provided by Shenkers and Kuhne Nagle. At the close of the exhibition most boxes were returned to exhibitors very swiftly. No significant freight problems were reported to the sponsors.

6. British Embassy – Munich Consulate General: 

Two visitors from Consulate General attended the exhibition –  HM Consul General Mr Julian Farrel and the Handelsattache – Mr Roderick Schemien. Both representatives toured the show and spoke to British group exhibitors. Both the British Embassy in Berlin and the Munich Consulate is available to assist British companies exporting to Germany.

Berlin
British Embassy
Commercial Section
Friedrichstrasse 79/80
D-10117 

Berlin, Germany
Tel: 0049 30 20184 131
Fax: 0049 30 20184 123

Munich

British Consulate General

Burkleinstrasse10

D-80538

Munich, Germany

Tel: 0049 89 211090
Fax: 0049 89 21109155

7. DTI – Automotive Directorate EID 5a:

The CEA’s sponsoring department (EID 5a) at the DTI (Department of Trade and Industry) the Automotive Directorate’s Paul Mullins and Alan Woods visited Bauma for three days. It was possible for them to visit more British companies, especially SME’s in three days at Bauma than possibly three years on the road. Their attendance was very much appreciated by all the exhibitors that they spoke to. It was felt that the presence of British Government officials underlined the export commitment of the DTI. It was also extremely useful having the DTI present to answer a number of questions from overseas distributors encountering problems importing goods from the UK.  

It would be most helpful if representatives from our sponsoring department could be present at major exhibitions in the future.

8. Trade Partners UK:

In addition to arranging grant via the SESA scheme Trade Partners UK provide a wealth of market and export information. Details are available on the web site www.tradepartners.gov.uk. If you have a specific export enquiry about the German market, which is not answered by the information on the website contact: 

Trade Partners 
Europe Directorate 
E-mail: allan.attra@tradepartners.gov.uk 
Tel: 020 7215 4897 
Fax: 020 7215 4765 

or 

E-mail: greg.arslanyan@tradepartners.gov.uk 
Tel: 020 7215 4359 
Fax: 020 7215 4765 

Examples of the handouts held on Germany: 

General: 
Agency Legislation 
Purchase Tax and VAT 
Packaging Regulations 
Major Department Stores 
UK Solicitors Conversant with German Law 
Working in Germany 
Labelling in Germany 

Export Promoters are senior executives seconded to Trade Partners from industry. They are available for free consultations and can offer practical exporting advice and information on specific opportunities in Germany. The current Export Promoters for Germany is: 

Nick Peace (capital goods) 
E-mail: nick.peace@ukgateway.net 
Tel: 01428 717032 
Fax: 01428 717672 
Mobile: 07808 812184 

9. Tips and Observations:

The following hints and tips might be useful if you visit Germany for business – or pleasure.

· The German weekend is strictly observed in Bavaria. Nearly all shops close at 13.00 on Saturday not to reopen until Monday.











· Shops are open during the week from around 09.00 to 18.00.

· German meal times are fluid and may restaurants are open from 11.30 until 23.00 – especially the beer kellers.

· Driving is easy in Munich but parking can be difficult. Traffic wardens are numerous and many hotels have very limited parking. Once you are in Munich a car is not really necessary as the public transport system is so efficient. Exhibitors benefit from free public transport from the day before the opening of Bauma until the day after the fair closes. 

· German businessmen are every focussed. It has been shown that 80% of decision makes visiting exhibitions have already made timed appointments – therefore they do not have time to browse the other stands. Invite your target market to your stand well in advance of the exhibition opening.

· Germans are very punctual – be on time for meetings. To be late is a serious discourtesy.
· Credit cards are still not accepted in all restaurants and many petrol stations. Make sure you have plenty of cash.

8. Conclusion

Bauma continues to fulfil its billing as the World's Fair for Construction Equipment. Everyone who is anyone in construction equipment is either exhibiting of visiting the show. It is important not to view Bauma as just a German or even a European show but as a truly global exhibition.

The importance of attending and in early booking can not be overly stressed. Bauma's future as the premier construction equipment show looks assured. The competent organisation by Messe München continues to make Bauma a very attractive show at which to exhibit.

Joanna Oliver

Exhibitions Manager 

CEA April 2001 
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